Pathways Vocab List: Negotiation

Accountable Adjective

Acknowledge Verb

Adversary Noun

Agenda (paper; plan) Noun

Agreement Noun

Alternatives Noun

Analyze Verb

Approve Verb

Assertive Adjective

Authenticity Noun

Avoid Verb

Behaviours Noun

Bias Verb Noun

Brainstorm Verb Noun

Challenge Verb Noun

Coerce Verb

Commitments Noun

Communication Noun

Con Noun



Concerned Adjective

Conclusions Noun

Conditional Adjective

Confident Adjective

Conflict (as in fight) Verb

Constructive Adjective

Contract Verb

Counterpart Noun

Creative Adjective

Criteria Noun

Criticism Noun

Curiosity Noun

Deal Noun

Defend Verb

Diagnose Verb

Disadvantage Noun

Discuss Verb

Durable Adjective

Effect Verb Noun

Emotion Noun

Empathy Noun

Engage Verb



Evaluate Verb

Exchange Noun Verb

Execute Verb

Explainable Adjective

Explicit Adjective

Factors Noun

Fair Adjective

Feedback Noun

Formal Adjective

Frustration Noun

Genuine Adjective

Guidelines Noun

Haggling Adjective

Identity Noun

Implement Verb

Inference Noun

Informal Adjective

Inquire Verb

Interests Noun

Interpretations Noun

Judge Noun



Justification Noun

Legitimacy Noun

Listen Verb

Manipulate Verb

Method Noun

Mindset Noun

Mitigate Verb

Motivate Verb

Multi-party Adjective

Negotiate Verb

Neutral Adjective

Norm Noun Verb

Objectives Noun

Omission Noun

Operational Adjective

Opinion Noun

Optimal Adjective

Overestimate Verb Noun

Partisan Adjective

People Noun

Persistence Noun

Persuasion Noun



Position Verb Noun

Postpone Verb

Practice (market practice) Noun

Predict Verb

Prepare Verb

Principal Noun

Priorities Noun

Pro Noun

Process Verb Noun

Purpose Noun

Reacting Adjective

Reciprocity Noun

Relationship Noun

Resent Verb

Respect Verb Noun

Review Verb Noun

Risk-averse Adjective

Sacrifice Verb Noun

Scenario Noun

Solution Verb Noun

Split Verb



Stakes Noun

Strategic Adjective

Strengthen Verb

Structure Noun Verb

Suboptimal Adjective

Tactics Noun

Third-party Adjective

Timeline Noun

Trigger Verb Noun

Two-way (communication) Adjective

Underlying Adjective

Uninformed Adjective

Upset Adjective Verb

Verbal Adjective

Well-intentioned Adjective

Winning Adjective



Address concerns (interests or needs)

At any cost

Beliefs about

Brave/Courageous listening

Bridge the gap

Build relationship

Carrots and sticks

Conducting negotiations

Counter-offer

Critical assessment

Defining success

Expanding the pie

Fall back

Final say

Gain leverage

Going poorly/well

Good/Bad outcome

Hand shake

High stakes



Holds the power

In the room

Lack of authority

Lack of will

Mutual benefit

Negative relationships

Outside the box

Point of view

Preparing for...

Reality testing

Seek to understand

Setting goals

Sign out

Split the difference

Strike a deal

Taking initiative

To feel “taken”

Trade-Off

Walk away (from)

What to/not to share

Worth your time















BATNA (Best Alternative To Negotiated Agreement)

Distributive Bargaining

Handling difficult tactics

Integrative Bargaining

Joint problem solving

No choice

Positional bargaining

Principled negotiation

Substantive issues

Time Horizon

Who else needs to be a part of this conversation?

Win/Win


















